
Business For Sale BUSINESS REPORT 24 June 2025 1

BUSINESS
REPORT

Date: 24th June 2025
Business Reference:37352

About the Business:

Profitable Heavy Metal Engineering Business with
Established Market Presence
 

A leading heavy metal engineering business specialising in precision component manufacturing, custom
machinery, and spare parts supply. Backed by long-term contracts and a skilled management team, this
Cape Town-based company delivers reliable, high-quality solutions to industrial clients locally and abroad.
Ideal for investors seeking a solid, growth-ready opportunity in the engineering sector.
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Profitable Heavy Metal Engineering Business with
Established Market Presence

Sector: Manufacturing

Asking Price:

R 29,950,000

Monthly Profit:

R 1,039,465

Asset Value:
R 905,408

Stock Value:
R 0

Yearly Net Profit :
R 12,473,581
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Business Report

Fully describe the business's activities?

For over a decade, this business has excelled in the heavy metal engineering sector, offering high-quality
solutions through three specialised divisions:

Precision Component Manufacturing
Delivering durable, high-precision metal components for industrial use.

Custom Equipment Design and Fabrication
Creating bespoke machinery tailored to meet stringent client requirements.

Spare Parts and Industrial Support Services
Providing essential spare parts and maintenance to ensure operational efficiency.

Strategically located, the business serves local and international markets, renowned for its expertise,
innovation, and reliability.

How does the business operate on a daily basis?

The business operates through a structured and efficient framework across its three divisions, ensuring
seamless coordination and delivery:

MANUFACTURING DIVISION
This division runs advanced heavy metal production, utilising precision equipment and stringent quality
control processes. Daily operations include planning production schedules, managing raw materials, and
conducting routine inspections to ensure consistency and reliability in outputs.

EQUIPMENT DEVELOPMENT DIVISION
The equipment team focuses on the design and assembly of custom and standard machinery. Activities
involve engineering reviews, prototyping, assembly, and testing to ensure equipment meets exact
specifications and performance benchmarks.

SPARE PARTS AND SUPPORT DIVISION
Dedicated to ensuring client satisfaction, this division handles inventory management, order fulfilment, and
maintenance requests. Staff manage stock levels, coordinate deliveries, and provide technical support to
minimise downtime for clients.
Daily operations are overseen by a management team that ensures the seamless integration of activities
across all departments. This includes regular team meetings, monitoring KPIs, and implementing continuous
improvement strategies. The business’s operations are further supported by a strong logistical network,
ensuring timely deliveries and client support.
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What competition exists?

The competitive landscape is characterised by a few specialised players, each focusing on specific niches
within the broader industrial market. This segmentation means competitors tend to dominate distinct areas
rather than compete directly across all services.

Barriers to entry in this industry are extremely high due to the technical expertise, capital investment, and
stringent quality standards required. New entrants face significant challenges in establishing credibility,
building client relationships, and meeting regulatory and industry compliance.

This environment allows established businesses to maintain strong market positions, supported by long-term
contracts and specialised knowledge, making competition more about niche leadership than broad market
rivalry.

How could the profitability of the business be improved?

There is significant potential to enhance profitability through targeted marketing efforts aimed at expanding
the client base and entering new market segments. Currently, marketing activities are limited, presenting an
opportunity to increase brand visibility and attract a wider audience.

Exploring new product lines or value-added services could also create additional revenue streams. Leveraging
existing relationships to upsell and cross-sell services offers further growth potential.

Overall, a focused strategy combining marketing expansion could substantially improve the business’s
profitability.

Give a breakdown of staff/ functions/ length of service?

Available upon request, with the average employee tenure being 5.4 years.

Do any have management potential?

The business is structured to operate independently of the owners’ day-to-day involvement. It has several
strong leaders currently in place who effectively manage operations across the divisions.

These individuals demonstrate solid leadership skills and have the potential to take on greater responsibilities,
ensuring continuity and sustainable growth. The management team’s capability supports a smooth transition
and positions the business well for future expansion or ownership changes.

How involved is the Owner in running the business?

The current owner’s role is limited to oversight and financial management. The business is able to operate
smoothly and independently, even if the owner is away for up to three months.
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When does the current lease end?

2028

What are the trading hours?

Normal Business hours

What are the main assets of the business?

Specialised Machinery: Precision equipment for cutting, welding, forming, and assembling heavy metal
components.

Tools and Equipment: A wide range of industrial-grade tools to support production and maintenance
activities.

Production Facilities: Spacious manufacturing areas equipped with cranes, heavy-duty workstations, and
ventilation systems.

Strengths?

➡️ Well-established reputation with over a decade of industry experience.
➡️ Diversified operations across three divisions, offering a comprehensive range of services.
➡️ Long-term contracts with major clients, providing stable revenue streams.
➡️ High barriers to entry reduce competition from new market entrants.
➡️ Strong leadership team and ability to operate independently of owner involvement.

Weaknesses?

⬇️ Limited marketing efforts, resulting in untapped growth opportunities.
⬇️ Dependence on a few key clients for a significant portion of revenue.
⬇️ Capital-intensive operations, requiring regular investment in equipment and maintenance.

Opportunities?

⬆️ Expansion into new markets or industry segments through targeted marketing campaigns.
⬆️ Upselling and cross-selling to existing clients to increase revenue per customer.
⬆️ Adoption of advanced manufacturing technologies to enhance efficiency and reduce costs.
⬆️ Strengthening relationships with additional large-scale clients to diversify revenue sources.
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Threats?

⬅️ Economic fluctuations impacting industrial and mining sectors.
⬅️ Increased competition within niche markets.
⬅️ Rising raw material costs potentially eroding profit margins.
⬅️ Dependence on key personnel could pose risks if leadership changes unexpectedly.

What is the reason for the sale?

The owner is planning to retire.


